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\[/hen rruior corporrt iuns
Y Y throughouf thc wodd

decide to sell or purcbase a hcavy
business jet, lhe f irm Bloomer
devere is frequently selected as
the exclusive agent.

Founded in the early 1980's, the
Burbank, CA l l fm's cl ient l ist is a
virtual Who's Who of Forlune

needs are met.
So when Bloomer devere's

foundcr and Prcsidenl Mark
Bloomer decided that his T2l0
needed to be replaced by his long
time favorite !win, the 310Q, he
followed the same advice his
heavy iron clients were Siven:
"Get thc experts working for you,
notjust for thc other sidc."

The Need:

In fact, he couA do it himser,
But thcre was a belter way.

The llecision:

Cct thc T2l0 sold and locate
a quality 3l0Q that Mark and
pilot wifc Lcsley could enjoy
for lhrcc to four years.
Bcing a 25 ycar vctcran of

Following his own advice, Mark
hired JERRY TEMPLE AVIATION
to sell  the T2l0 and 10 &quire a
310Q.

There were lwo Contracts:
A) JTA s Exclusive Brokerrge

Agrccment to sel l  the T210,

B) JTA s Exclusive Acquisit ion
Agreement to purchase a 310.

The Results:
The T2l0 is today flying in the

high Andes of Chile, proudly
owned by a Lan Chile air l ine

Mark Bloomer, a proninent jet
broker far over 13 yea6,
rclained JTA fot the purchase
of his 310Q.

pilo1. Mark and Lesley, along
with sons Tristrn and
Spencer are experiencing
the pleasures of flying a
twin Cessna,

500 comprnics and major
names in international f i  nance,
manufircluring and enlertainmenl.
Ifyou have a need to sell  or pur-
chase a Gulfstream, Challenger,
Falcon or DC9, Bloomer dcverc
may well be where your aviation

Ifyou need to sell, or wish
to purchase a corporatejet,

general aviation, Mark could easily
assemble the people, resources and
suppon 10 sell and buy un airplane.

call Mark Bloomer at Bloomer
deVere. Ifit's a twin Cessna
thatts on your mind, call
JERRY TEMPLE AVIATION.


