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Would you attempt a twin Cessna transaction without JTA?

Since September 3, 2004 1 would answer that question with a resounding NO! It took many hours of research
(and a few, costly false starts on my own) to come to that conclusion, however. I'll give you a brief look at
how I came to that happy day, and what has transpired since.

Although I have always relied on myself to become an expert in any important endeavor (this by buying
multiple books, consulting multiple experts, and then taking the best from all and remaining in complete
control throughout the entire process, for some reason I decided that I could buy an airplane with a few short
phone calls and some advice from a friend. I've been fairly successful in all of my endeavors, but continued to
have a gnawing feeling in my gut that it “it just can’t be this easy.” That feeling turned out to be true,

In my usual M.O. of consulting experts, I stumbled across the name Jerry Temple and gave him a call. I got
two immediate impressions of Jerry - here is a very knowledgeable and confident man who is willing to give
me an hour of his time on a Sunday, and one who's airplanes are listed somewhat above what I had
determined to be the ‘'market’ price on the different Internet Websites. 1 listened to his advice, and applied it
towards my solo-acquisition strategy because I thought I could get airplanes for less money on my own.

My problem was that I wanted something everyone wants: a perfect airplane at low cost. Now don’t get me
wrong, I know airplanes are expensive and don't mind paying the cost for one; but I was looking for a deal.

Warning! Novice airplane buyer at work!

There is a saying in aviation that the "buyer's purchasing power exceeds his experience.” Reluctantly, I would
have to admit I fit the expression. My mission is business critical, and I need to fly high above weather as
fast as possible. While my purchasing power didn't quite fit the 421, it could handle a 340 comfortably -
especially if I bought one of the deals available on-line.

Unfortunately, a huge and well known trap was lurking at the next turn. I got a 340 under contract - and
even went so far as to accept a bid to redo the panel in it, and then found out that due to the pressurization
aspect that no insurance company would touch me. Further, I had ‘contaminated’ the market and although
there are ‘ways’ to get insured which are completely legal and ethical, those ‘ways’ were no longer available to
me. There was absolutely nothing I could do to get insured. I later learned that had I been working with






